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This guide explains what the tool produces, how to use the output, and what to watch for. The actual output
(draft/report) is generated on the tool page.
Background

Builds a plan to win and serve B2B accounts — housing societies (common-area/AMC tie-ups), offices, builders,
PGs/hostels and property managers — for steady, higher-volume recurring work. Use it to grow institutional
business. For the contract use the B2B / AMC Service Contract tool.

Purpose of this tool & output

Win recurring institutional service contracts

How the output is used

Use it to win recurring institutional service contracts — a B2B, society and corporate accounts approach for steady
volume.

Important cautions

B2B and society accounts give steady recurring volume but expect SLAs and often credit terms; manage payment
risk and deliver consistent service — a society tie-up also seeds many individual resident jobs.

Companion documents

e Customer Database & Retention System
e AMC Renewal & Recurring Revenue

e Repeat & Loyalty Program

e Referral Program

e Lapsed-Customer Win-Back

e Membership / Priority Plan

This is Al-assisted guidance. Verify with a qualified professional before any binding decision. Fees, authorities and
processes vary by state and change over time — confirm with your state authority.
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